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Appleseed, a non-partisan and non-profit organization, is a network of public interest law
centers working to identify and address injustices in their communities. Appleseed works to
build a just society through education, legal advocacy, community activism, and policy
expertise, addressing root causes and producing practical solutions. As one of the nation’s
largest legal pro bono networks, Appleseed Centers work both independently and collectively,
bringing their own experiences to create local solutions that are nationally relevant.
connect the top private practice lawyers, corporate counsel, law schools, civic leaders, and

other professionals to tackle problems locally, at their root cause.
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Avenues for Community Partnerships
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Financial Education: An Important Component
of Immigrant Banking Strategies
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Banking Outside the Box: Altering the Banking
Paradigm to Reach Immigrant Communities
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Accessing Credit to Build Assets in
Low-Income Immigrant Communities
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Regulatory Challenges for Serving Foreign Nationals
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Appendix A:

Profiles of Successful Immigrant Banking Initiatives
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Financial Education Strategies

Financial Links for Low-Income People (FLLIP) Coalition
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High School Bank Branch: Mitchell Bank (Milwaukee, Wisconsin)
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Worksite Banking and Financial Education:
Security Savings Bank Solid Ground (Garden City, Kansas)
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Making Basic Financial Services Immigrant-Friendly

Remittance Products as a Bridge to Banking and Cross-Selling Services:
Commercial Federal Bank (Omaha, Nebraska, and Denver, Colorado)
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Storefront Banking and Cross-Selling Services:
BankCherokee (St. Paul, Minnesota)
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Consumer Lending Approaches”

El Banco de Nuestra Comunidad (Atlanta, Georgia), The Latino
Community Credit Union (Durham, North Carolina), Mitchell Bank
(Milwaukee, Wisconsin), and Neighborhood Credit Union (Dallas,
Texas)
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Home Mortgage Loans for Low-income Immigrants®®

ITIN Home Mortgage Lending Programs

Jefferson Bank (San Antonio, Texas), Latino Community Credit Union (Durham,
North Carolina), Mitchell Bank (Milwaukee, Wisconsin), and TexasBank (Fort Worth,
Texas)
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Appendix B:

Regulations Linked to Banking Foreign Nationals



Legislative Background for Key Banking
Regulations: BSA and USA PATRIOT Act
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Special Documentation Requirements
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No Effective Secondary Market for ITIN Loans
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Recent Agency Interpretive Guidance

Money Laundering
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Banking Services Provided to Money Services Businesses
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